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The U.S. Stock Market continued driving global investment performance through 2013.  Since 

March of 2009, it has been the place to be.  Those who invest nearly all their money in the U.S. 

Market have done exceptionally well in the past few years.  We hope they did something 

different in 2000-2009, when the S&P 500 (a benchmark for the U.S. Market) lost 9% over a 

decade and have a risk-reduction strategy when the U.S. Market drops.   

A U.S. bear market (a 20% decline) is inevitable.  Bear markets happen on average every 4 ½ 

years or so.  The last two have been exceptionally brutal, cutting the values of US stocks in half.  

WWM does not chase the “hot” markets nor do we forget the pain of declines.  One of WWM’s 

main jobs is to be disciplined and remove emotion from investment decisions.  We have 

reasonable expectations and make reasoned decisions.  We are proud of our discipline, our 

investment philosophy, our expertise, and most of all, our clients.  We are honored to help you 

make life decisions and invest and protect your money. 

Asset Class Returns in 2013
 

US Stocks continued their rally in 2013.  The S&P 500 gained 32%, and small U.S. stocks were 

up even more.  Foreign developed stocks had another significant year, but after that, a diversified 

portfolio offered little.  Real estate and emerging markets struggled.  Rising interest rates pushed 

bond prices down (a risk of which we are well aware).  A slow global recovery and new energy 

solutions have pushed demand for resources (commodities) down.  Inflation-linked assets like 

real estate, Treasury Inflation-Protected Securities (TIPS) and commodities struggled.  

 



 

 

 

*data from JPM Asset Management 2014 

WWM Performance 

Asset allocation drives returns – studies have shown that more than 90% of investment returns 

can be tied to the type of investment used rather than the skill of any manager with that 

investment class.  Of the 22 different mutual funds WWM used in 2012, 12 of them 

outperformed their Morningstar Category Index.  Given that many of these funds are designed to 

provide downside protection, we are pleased with the performance.  WWM is not replacing any 

funds at this time due to performance (or for other reasons). 

As of December 31, 2013 WWM’s Aggressive Portfolio held less than 40% of its investments in 

US stocks and over 60% in Non-US Stocks (including emerging markets), global real estate, 

commodities, active/tactical/leveraged and derivative strategies, investment grade bonds, 

alternative bonds and other asset classes.  While global strategies didn’t match the S&P returns 

of 2013 (or the last several years), we want to remember what a globally-diversified strategy can 

help when the U.S. Market declines.   

 

S&P 500 Return Period    Annualized Returns           Cumulative 

 

Ten years from January 2004 - December 2014   + 7.4%  +104.3% 

Ten years from January 2000 - December 2009  - 0.95%  - 9.1% 
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WWM 2014 Investment Changes 

WWM closely monitors its allocations as well as the performance of the funds it has selected.  

We continue to try to gain the proper investment exposure at the lowest cost to our clients.  We 

also are monitoring some funds that are drifting away from their core investment philosophy  

That said, WWM has made only two small tweaks this year.   

The first addresses interest rate risk in our bond strategies.  When interest rates rise, bond prices 

will drop, cutting the value of bond funds.  Duration is the measure of the interest rate risk in a 

portfolio, and WWM is acting to shorten the duration of its bond strategies.  Accordingly, WWM 

is moving some investments in the PIMCO Real Return fund of Treasury Inflation-Protected 

Securities (TIPS) to the TCW Core Fixed Income fund.   

The second moves about 3% of bonds to US stocks in WWM’s aggressive portfolios.  Given the 

outlook for 2014 and interest rates, this is a small move that we think will benefit clients. 

Your Life Vision 

WWM helps clients help clients achieve their life vision.  The discussions go beyond goals, it 

requires vision and focusing on what makes life fulfilling.  Every step of the way, we want our 

clients to be informed, confident, happy and secure.  Regardless of stage in life or situation, 

please use us as a resource to help you make confident decisions about your money. 

401(k) Advisory Services for Businesses 

WWM began advising on 401(k) plans over two years ago.  Having litigated disputes based on 

federal statutes, I am well aware how to help business owners protect themselves by offering the 

best plan possible.  We unravel fees and fiduciary responsibilities so employers and employees 

understand their plan and make better decisions.  Being fiduciaries ourselves put us on the same 

side as the employees and employers (when many advisors hide that they are not fiduciaries).   

 

WWM provides complimentary plan assessments for plans who want to understand their plans 

and comply with new federal rules. 

 

 

 

 

 

 

 



 

 

 

DISCLAIMERS AND DISCLOSURES 
 
Information Only:  The information contain herein is obtained from sources believed to be 
reliable, but its accuracy or completeness in not guaranteed.  This report is for informational 
purposes only and is not a solicitation or a recommendation that any particular investor should 
purchase or sell any particular security.  All expressions of opinions are subject to change 
without notice.  Investment suitability must be determined individually for each investor, and 
the financial instruments described herein may not be suitable for all investors.   
 

Past investment performance is no guarantee of future results. 
 
NO Tax-Advice, Legal Advice, Estate Planning Advice:  Winiecki Wealth Management does not 
provide tax or estate planning advice.  Accordingly, any discussion of the U.S. tax matters , legal 
or estate planning matters contained herein is not to be construed as tax or legal advice. This 
information is not intended to provide and should not be relied upon as providing accounting, 
legal, regulatory or tax advice.  Investors should consult with their own advisors as to these 
matters. 


